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With over 4,500 subscribers from 49 states
and more than $450 billion in managed
assets, RIA Match represents a dynamic

cross-section of the advisory industry.
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Advisors by Age and Gender
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While almost 92% of RIA Match advisors are male, female advisors make
up a larger proportion of the older, more experienced population.
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Subscriber AUM managing more than $100
million in assets.

Advisor Affiliations
more than one response possible

Independent RIA ® 42.6%
Large IBD ® 18.6%
None ® 34.1%
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be the most common types of Early $O|O
firms represented by RIA Match. Practitioner
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What are they
looking for?

Advisor Goals
more than one response possible

Grow a | Buya Practice Add Advisors
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‘ Though stimulating growth is the\objective
Plan for Plan for Sell 3 of.3 out of 4 R‘IA Match.subscribers,
Succession Contingency Practice evidence co‘nﬁrms the/industry's negd for
5.3% 4.3% 2.4% mature advisars tefocus on succession. We
. . : are here to help.

This infographic is based on RIA Match subscriber data compiled on July 1, 2018.
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